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Short Bio

Bernadette McClelland is a global keynote speaker and sales leadership expert who helps
organisations stabilise revenue and decision-making under pressure.

She has worked with companies like Nokia, coached Harvard MBA students, and spoken on stages
including Tony Robbins’ Unleash the Power Within.

Known for her direct, practical style, Bernadette equips leaders to hold standards, make clearer
decisions, and deliver results when it matters most.

Medium Bio

Bernadette McClelland is a global keynote speaker, bestselling author, and leadership
expert known for helping organisations turn pressure into performance.

Recognised among the top tier of global sales leaders by the US Govt, she has secured
million-dollar deals, currently mentors Harvard MBA students, and delivered a record-
breaking performance at Tony Robbins’ Unleash the Power Within.

She is the author of six books, including SHIFT and DISRUPT: Stop Selling Widgets. Start
Selling Wisdom and The Art of Commercial Conversations, both endorsed by Brian Tracy.

From mentoring executives to working with incarcerated individuals inside Colorado’s
maximum-security prisons, Bernadette brings a rare combination of commercial insight and
human understanding.

Her keynotes focus on one thing: helping leaders think clearly, act decisively, and hold
standards when pressure rises - so revenue doesn’t become unpredictable.

LONG BIO
Bernadette McClelland:

Bernadette McClelland is a global keynote speaker and sales leadership expert who works
with organisations navigating pressure, change, and performance expectations - where
decisions matter and results are visible.

Born in New Zealand, a citizen of Australia, and now based in the United States, her journey
has been shaped by resilience, reinvention, and commercial experience. After facing
bankruptcy and a year bedridden, she rebuilt - bringing a grounded perspective to how
leaders respond when things don’t go to plan.

Today, she works with CEOs, sales leaders, and organisations to strengthen how decisions

are made and held - particularly under pressure, where hesitation, over-involvement, or lack
of ownership can quietly impact revenue, margin, and momentum.
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Bernadette has worked with companies including Nokia and AMEX, coached Harvard MBA
students, and spoken on global stages including Tony Robbins’ Unleash the Power Within,
where she also coached his Elite and Platinum clients across Asia Pacific.

She is the author of six books, including SHIFT and DISRUPT: Stop Selling Widgets. Start
Selling Wisdom and The Art of Commercial Conversations, both endorsed by Brian Tracy.
Her work brings together commercial insight, leadership thinking, and real-world application -
without overcomplicating what leaders already know needs to happen.

Beyond the corporate space, she mentors incarcerated individuals inside Colorado’s
maximum-security prison system and supports Australian and New Zealand businesses
expanding into the US - bringing a perspective that connects human behaviour with real-
world outcomes.

Bernadette is known for her direct, engaging style and her ability to challenge thinking
without losing the room. Her keynotes don't just inspire - they give leaders practical ways to
think more clearly, act more decisively, and hold standards when it matters most.

LinkedIn - https://www.linkedin.com/in/bernadettemcclelland/
Phone # +1 720-346-0757
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