
SALES ≠ REVENUE™: The 5 Leadership Decisions That Do
Decisions don’t stall because of capability - they stall when ownership, alignment, and commitment aren’t
fully in place. This keynote reveals where breakdowns occur inside leaders and deals, and how to move
decisions earlier so momentum holds, leaders stop rescuing, and revenue becomes more predictable.

THE LANGUAGE OF INFLUENCE: Reduce Indecision. Increase Buy-In. Move Decisions Forward. 
In complex environments, more information doesn’t create clarity - it creates noise. This keynote shows
leaders how to guide conversations toward decisions, not just discussion - increasing buy-in, reducing
hesitation, and moving deals forward earlier.

DELIBERATE DISRUPTION™: Reinvent Your Leadership Before The Market Reinvents You
Disruption isn’t just external - it shows up in how leaders think and act under pressure. Built on Identity,
Intention, and Iteration, this keynote equips leaders to step out of reaction, make stronger decisions, and
lead change with clarity and control.

Top 1% Global Sales Leader (USCIS) • Top 50 Global Sales Speaker
 Harvard MBA Sales Mentor • Tony Robbins Breakout Speaker (UPW)

 LinkedIn Top Voice • Top Women in Sales (SalesHacker)

bernadettemcclelland.com

“You’re a superstar.” — Tony Robbins

“Our audience always walks away energised and ready to
act.” — Jeb Blount

 “Bernadette ‘WOW’d’ our room of hosted buyers at IMEX
Las Vegas.” — Chris Zweigenthal

Bernadette@BernadetteMcClelland.com  

SIGNATURE KEYNOTES - Watch Bernadette’s Showreel →

TESTIMONIALS

Bernadette McClelland works with sales leaders and
executive teams to strengthen how decisions are made and
held under pressure.

Because when decisions stall, deals slow, escalation
increases, and revenue becomes unpredictable.

Her work equips leaders to move decisions earlier, lead with
clarity, and create consistency across teams and results.

Her clients include American Express, Ricoh, HubSpot, and
leadership teams across the U.S., Europe, India, Asia, Africa,
and Australia.

BOOK BERNADETTE FOR YOUR NEXT EVENT
Bring decision led revenue into your next event.

When decisions slow down, revenue
feels it.

Ph: +1 (720) 346 0757

https://vimeo.com/983920689?fl=ls&fe=ec
https://vimeo.com/983920689?fl=ls&fe=ec
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